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THINK FORWARD
Welcome to the Bridges Investment 
Management Quarterly Newsletter – 
Think Forward. Our goal is that this 
newsletter will be a useful tool to 
keep in touch with you.

If you would like to receive this 
newsletter by email, please send us a 
message at contact@bridgesinv.com 
or sign up on our website.  
Thanks and happy reading!

The recently passed Department of 
Labor rule commonly referred to 
as the “Fiduciary Rule” represents 
a fundamental shift in the way the 
financial services industry operates 
with respect to the provision of 
investment advice. In essence, the rule, 
which is set to take effect in April 2017, 
will now require brokers, advisers and 
other financial professionals to act in 
the best interests of the client (acting 
with fiduciary duty) when advising and 
making recommendations on qualified 
retirement accounts such as IRAs, 
IRA Rollovers and 401k accounts. The 
idea is that this regulation will stop 
financial professionals from putting 
their own interests in earning high 
commissions and fees over their 
clients’ interests in obtaining the best 
investments at the lowest prices.

A “fiduciary” is defined as a person who 
has the power and obligation to act for 
another under circumstances which 

require total trust, good faith and honesty.  
While this may seem like common sense, 
most clients will be surprised to learn 
that, until now, many brokerage firms 
and financial professionals were held to a 
much less stringent “suitability” standard 
when providing investment advice.  Prior 
to the adoption of the rule, so long as an 
investment or financial product being 
recommended was “suitable” for the 
client, it was allowed—even if there 
was an inherent conflict of interest in 
recommending the investment, such 
as excessive commissions, or fees, or 
if there was a better option available 
based on the client’s unique needs and 
objectives. As a result, many investors 
were sold mediocre investments and 
other financial products that may not 
have been in their best interest or met 
their particular investment needs. In 
many cases, these investment products 
paid the financial professional who 
recommended or sold the product at a 
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that may ultimately have been a better fit for the client.

Although the Fiduciary Rule will not ban commissions 
and fees on the sale of investment products or advice, its 
practical impact will cause many in the financial services 
industry to: (a) adjust the way in which they are paid by 
charging a flat fee or a fee based on a percentage of the 
assets they manage, or (b) provide clients with detailed 
disclosures about commissions, fees and conflicts of interest, 
including a pledge that the adviser will act in the client’s 
best interest and only earn “reasonable” compensation.  

Even though the rule 
has passed, it is still 
under attack by many in 
the industry who claim 
that its implementation 
will result in negative 
consequences for 
clients over the long 
term. Opponents point  
to increased compliance costs, which may result in 
investors with smaller portfolios being turned away by 
some brokerage firms since the fees generated from these 
accounts won’t offset the cost of ongoing compliance.  
Proponents of the rule argue that the long-term benefits to 
clients far outweigh any potential increase in compliance 
costs or limitation on the pool of investment professionals 
available to smaller investors since clients can now be 
sure that the investment advice they receive for their 
retirement accounts will be based on what is in their best 
interests, and not the best interests of their adviser.

The significance of the new DOL rule will be to begin to lay 
the groundwork for a uniform standard for the provision of 
investment advice across the financial services industry.  
Although the rule only applies to qualified retirement plans 
and not after-tax investment accounts, we see its adoption and 
implementation as a positive for the investment management 
industry and clients alike. As an SEC-Registered Investment 
Adviser, Bridges Investment Management has always 
held itself to a fiduciary standard. The best interest of our 
clients is now, and has always been, at the heart of what 
we do. We take pride in the trust we have earned with our 
clients by providing objective and transparent investment 
management services, and we look forward to building 
upon those trusted relationships in the years to come.

We’ve recently been named as one of the Financial Times Top 
300 Registered Investment Advisers in America. Our firm is one 
of just three Nebraska-based firms to be recognized for this 
prestigious honor.  

This is the third annual listing of Top Registered Investment 
Advisers (RIAs) ranked by the Financial Times. The publication 
considers these firms to be the very best across the U.S. In order 
to qualify, RIAs must be registered with the U.S. Securities and 
Exchange Commission (SEC) and have a minimum of $300 million 
or more in assets under management (AUM). Of the more than 
2,000 US RIAs who were invited to participate in the ranking, 
approximately 650 RIA firms qualified, which means only about 
48 percent of them made the list.  

To prepare the rankings, Financial Times grades advisers based 
on six criteria and then calculates a score for each company.  
Qualifying firms were evaluated based on AUM, asset growth, 
years in existence, industry certifications of key employees, 
SEC compliance record and online accessibility. AUM and asset 
growth count for roughly 80 percent to 85 percent of each 
company’s score.  

The 2016 Financial Times 300 Top Registered Investment 
Advisors is an independent listing produced by the Financial 
Times (June, 2016). The FT 300 is based on data gathered from 
RIA firms, regulatory disclosures and the FT’s research. As 
identified by the Financial Times, the listing reflected each 
practice’s performance in six primary areas, including assets 
under management, asset growth, compliance record, years in 
existence, credentials and accessibility. Neither the RIA firms nor 
their employees pay a fee to The Financial Times in exchange for 
inclusion in the FT 300.
 

THE BEST INTEREST 
OF OUR CLIENTS 
IS NOW, AND HAS 
ALWAYS BEEN, 
AT THE HEART OF 
WHAT WE DO.
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CHECK OUT OUR NEW  
HOMEPAGE / VIDEOS
Be sure to check out our redesigned homepage at  
www.bridgesinv.com. There, you will find the latest news 
and information about the capital markets and our firm.  
Don’t forget to view our updated video library to learn 
more about our firm, our people and our process.

BRIDGES SPOTLIGHT:  
BRENDA KEADY

Please help us welcome Brenda Keady to the Bridges team. Brenda joined 
the firm in March and has quickly become a valuable member of our team. 
Here are a few fun facts about her:

What is something that your clients 
or co-workers would be surprised to 
learn about you?
I am obsessed with Christmas 
everything. It is my most favorite time 
of the year. I love the music, decorations 
and the “reason” for the season.  

What are you passionate about 
personally? What do you really enjoy?
I really enjoy helping others.  

Name: Brenda Keady
Job Title: Trust Assistant
Years with Bridges Investment Management: 4 months

Where can we find you when you’re not 
working? What’s your favorite way to 
spend a weekend?
With my husband and friends at a 
Husker sporting event or sitting at our 
fire pit with a glass of wine.

What do you love most about working 
at Bridges? 
The people

Best vacation ever?
Tie between Hawaii & St. Kitts

Favorite movie? TV show? 
Anything with Tom Hanks & Blacklist 

What’s one thing on your bucket list?
Visit Ireland

What’s some of the best advice you have 
received?
Stay away from negative people. You take 
on qualities of the people you surround 
yourself with, choose wisely!

What would you do with $1 million?
Travel and help others. 

SAVE THE DATE!! Please make sure to mark your calendars for our client appreciation night on 
October 13th.  More information to come!



8401 West Dodge Road 
Suite 256 
Omaha, NE 68114

Please contact us if you’d like more information about how Bridges Investment Management, Inc. can help you meet your long term financial objectives. 

contact@bridgesinv.com
8401 West Dodge Road 

Suite 256 
Omaha, NE 68114

402.397.4700

1.800.939.8401 
(Toll Free) 

This newsletter is published by Bridges Investment Management, Inc. and includes copyrighted material of Morningstar, Inc. Any opinions expressed in this 
newsletter are the opinions of the particular author only and not those of Bridges Investment Management, Inc. All content contained herein is for informational 
purposes only and should not be relied upon to make any financial, accounting, tax, legal or other related decisions. Every investment strategy has the potential 
for profit or loss. Each person must consider his or her own objectives and risk tolerances when making financial decisions and should consult a competent, 
professional adviser prior to making any such decisions.


